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Turkish Defence and Aerospace 
Industry Carries Momentum 
Gained at IDEF into DSEI

DSEI, one of Europe’s prominent 
defence and aerospace exhibitions, 

was held this year in London between 
September 12 and 15. As was the case 
in the previous exhibition organised in 

2015, Turkey participated in the event at 
a national level, under the cooperation 

of the Undersecretariat for Defence 
Industries (SSM) and the Defence 

and Aerospace Industry Exporters’ 
Association (SSI), and with a total of 28 

institutions and organisations.
Şebnem ASİL / s.asil@milscint.com
Alper ÇALIK / a.calik@milscint.com  

At the exhibition, Rheinmetall showcased its Boxer 8x8 vehicle painted in the 
colours of the British flag, and with the slogan “British by Birth”.
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The exhibition was visited 
by 35,008 visitors from 110 
countries, and saw 1,600 

companies open their stands. The 
number of visitors showed a th-
ree percent increase compared to 
2015. The visitors of the exhibition 
were met by a large variety of land, 
naval and air platforms. Interested 
in the United Kingdom’s tender for 
a wheeled armoured vehicle, Rhe-
inmetall showcased its Boxer 8x8 
vehicle painted in the colours of 
the British flag, and with the slogan 
“British by Birth”, to remind that the United Kingdom was in-
volved in the vehicle’s initial design works. On the naval side, 
seven vessels from different countries opened their doors to 
visitors. Furthermore, small surface vessels also performed 
various demonstrations during the exhibition to display their 
abilities. On the air vehicles front, Saab drew attention with 
the launch of its Gripen platform that will assume the role 
of aggressor in air defence training. Another notable featu-
re of the exhibition was its emphasis on developments in the 
field of medical aid. Solutions in this area were presented and 
showcased in a different section of the event.
At the exhibition, Turkey was represented by a delegation 
headed by Şuay Alpay, Deputy Minister of National Defen-

ce. The delegation consisted of many high-ranking officials, 
such as Ali Fidan, Undersecretary of the Ministry of Natio-
nal Defence. Companies and organisations participating 
from Turkey were listed as follows: 3EEOS, Altınay, ARES 
Shipyard, ASELSAN, AVS, BMC, FİGES, Garanti Apparel, 
Grup İmpeks, HAVELSAN, Katmerciler, MAKEL, Medyacity, 
MKEK, Nero Industries, Nurol Makina, Nurol Technologies, 
OSSA, Otokar, Öztek, REPKON, ROKETSAN, Sarsılmaz, TAIS,  
T-Kalıp, TRANSVARO, Unifo and Yakupoğlu.
In the following pages, we have compiled for our readers 
the outstanding news from DSEI concerning Turkish com-
panies, and foreign companies that have close relations with  
Turkey. u

At the exhibition, Turkey was represented by a delegation that included Şuay Alpay, Deputy Minister of National Defence, 
and Ali Fidan, Undersecretary of the Ministry of National Defence.

During the event, Öner Tekin, 
General Manager of AYESAŞ, 
held meetings with 
high-ranking officials of 
L3 Technologies, one 
of AYESAŞ’ partners. 
Aiming to discuss the 
development of new 
generation propulsion 
systems, and to engage in 
mutual technology transfer 
in this regard, Tekin met with 
L3 Technologies officials, 
as well as Turkish platform 
producers that are competent 
in this area.

The exhibition 
saw the launch of the 

Saab Gripen platform’s 
aggressor version.
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One of the companies that had an 
intense schedule at the exhibition 
was ARES Shipyard. Despite his busy 
agenda, Kerim Kalafatoğlu, Chairman 
and Executive Director at ARES 
Shipyard, was kind enough to take the 
time to answer our questions.

MSI TDR: There are several recent 
topics we certainly would like to discuss 
with you; but first of all, could you tell 
us about ARES’ agenda at DSEI?
Kerim KALAFATOĞLU: The DSEI ex-
hibition is one of the most prestigious 
defence industry events organised glob-
ally, and it has always been a source of 
excitement for ARES. We prepared for 
this year’s event with the same level 
of enthusiasm as before. Sure enough, 
our agenda focuses on military and 
semi-military ships across the world, 
and also on [users] which require these 
ships. However, there is one thing I par-
ticularly would like to emphasise: We’ve 
come here with a set of goals that isn’t 
just limited to promoting the features of 
our products and what we’re capable of 
doing. In fact, our products are already 
serving commendably in various coun-
tries around the world and in different 
locations. We’re in constant contact 
with each one of our customers; we 
never end our relationship with any of 
them, or interrupt our support. We’ve 
come to this exhibition not only to pro-
mote our products, but also to meet with 
our strategic partners, and to exchange 
ideas and draw road maps for the proj-
ects waiting for us in the coming period, 
which will be rather busy.
As ARES doesn’t have a static design 
portfolio, we never present our cus-
tomers a standard catalogue that lists 
off-the-shelf products. Our product and 
business development strategy is entirely 
built on customer-orientation. So rather 
than offering our customer an “off-the-
peg jacket”, and forcefully try to make it 
fit, we tailor one for our customer that 
is made-to-measure, so it fits perfectly. 
In this respect, I can say, with a certain 
pride, that we always have an endless 
range of solutions we can offer them.

MSI TDR: How does the exhibition 
affect your customer relations?
Kerim KALAFATOĞLU: We all know 
that contracts valued in the millions of 
liras aren’t just concluded in the limited 

three- or four-day time period of exhi-
bitions. But it is at these events that we 
reinforce invaluable friendships and 
partnerships, create awareness and 
recognition, and turn friendships into 
partnerships. That was our goal at DSEI; 
and it is with great pleasure that I can 
say that we’ve been, in this respect, 
successful beyond our expectations. 
We greeted old and new friends at our 
stands, with an ever-prevailing cordial 
atmosphere. On the other hand, the 
working hours set by the organisers of 
the exhibition are such that we won’t 
have the time to carry out all the meet-
ings we had hoped to. But we’re return-
ing from London to Antalya with a heavy 
dossier filled to the brim, and it is clear 
that there is a very busy schedule wait-
ing for us.

MSI TDR: With which delegations and 
companies do you plan to meet during 
the exhibition? 
Kerim KALAFATOĞLU: We’ve a busy 
meeting programme with our strategic 
partners, as well as our current and 
potential project stakeholders. We’re 
meeting with companies such as ASEL-
SAN, BMT Nigel Gee, MBDA, MTU and 
Rolls-Royce, with a view of ensuring 
team work in the projects we’ll be con-
ducting in the coming period. In addition, 
we’ll also hold a number of separate 
meetings [with other organisations].

MSI TDR: What can you tell us about 
the projects or tenders you’re 
currently following?
Kerim KALAFATOĞLU: There are more 
than 10 tenders which we’re either ac-
tively following and preparing for, or for 

which we’ve already submitted our bids 
and are now waiting for the outcome. I 
won’t be able to mention some of these 
tenders due to military and commercial 
confidentiality concerns. On the oth-
er hand, I can proudly say that we’ve 
qualified for the tenders opened by the 
Royal Oman Police and Coast Guard 
Agency for high speed patrol boats, and 
that we’ve been officially invited by the 
Sultanate of Oman to take part in them. 
We’re preparing rapidly and effectively 
for these tenders. It’s my hope and wish 
that in 2017, we’ll continue to bring new 
projects to our country, as well as new 
employment opportunities and foreign 
currency revenues. I cannot provide 
any more detailed explanations at the 
moment; however, if we manage to re-
ceive the necessary permissions, which 
I hope will happen very soon, we’ll first 
share these new developments with 
MSI TDR.
On the other hand, the needs of the 
Turkish Naval Forces Command and 
Coast Guard Command always remain 
our main priority. Beyond meeting our 
financial targets, and in addition to 
earning foreign currency for Turkey, 
our biggest goal is to continue and in-
crease the services we provide to the 
highly esteemed armed forces of our 
country. We’re always ready to support 
all projects of the Turkish Armed Forc-
es, as far as our capacity allows us to. I 
also would like to take this opportunity 
to underline that we’re the strongest 
candidate for the Turkish Fast Patrol 
Boat Project, conducted by the Under-
secretariat for Defence Industries to 
meet the Turkish Naval Forces Com-
mand’s needs.

ARES 150 HERCULES: Set to Break Records
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MSI TDR: Since IDEF 2017, have 
there been any new developments 
concerning your projects and products 
that you would like to share with our 
readers?
Kerim KALAFATOĞLU: Although its 
product portfolio focuses on military 
and semi-military boats, ARES is also 
a company that has also gained a foot-
hold in the market with commercial 
product solutions, built platforms, and 
performed successful deliveries. On the 
commercial side, it continues to produce 
competitive and indigenous solutions. 
We’ve eight luxury passenger ferries 
serving successfully in Qatar, which we 
had produced for a state-owned enter-
prise providing services in the tourism 
industry. In a similar segment, we’re 
also commencing the construction of a 
VIP Protocol Boat for Qatar’s Ministry 
of Transportation. This boat, which will 
have very advanced design characteris-
tics and a high-quality built, is still at the 
design stage; however, it will begin re-
ceiving state dignitaries and high-rank-
ing hosts in the waters of Doha starting 
from the summer of 2018.

MSI TDR: Could you tell us about the 
latest situation with the boats you’re 
constructing for Qatar’s Coast Guard 
Command?
Kerim KALAFATOĞLU: As you may al-
ready know, this project, which we won 
by competing against nearly 20 com-
panies, involves the construction of 17 
fast patrol boats, some of which we’ve 
already delivered. The 17 boats in ques-
tion consist of five 24-metre ARES 75  
HERCULES, ten 34-metre ARES 110 
HERCULES, and two 48-metre ARES 
150 HERCULES class boats. To date, 
we’ve completed the delivery of all ARES 
75 HERCULES boats and of five ARES 
110 HERCULES boats, which are now 
serving commendably.
By the end of 2017, we plan to deliver 
two more ARES 110 HERCULES and the 
first ARES 150 HERCULES. In what can 
be considered a rare occurrence in the 
shipbuilding industry, we’re currently 
moving one year ahead of the project 
schedule, and we expect to complete 
the whole project one-and-a-half year 
before the delivery deadline defined in 
the contract schedule.

Furthermore, upon our proposal and 
the request of the Qatar’s Coast Guard 
Command, we’re planning, in 2018, to 
equip all the HERCULES series ARES 
24 HARPOON interceptor boats with 
ASELSAN’s 30 mm SMASH and 12.7 mm 
STAMP remote-controlled weapon sta-
tions and various electro-optic systems, 
in order to further enhance the capabili-
ties of these platforms.

MSI TDR: Are there any members 
in your ship family that you’ve 
particularly highlighted in this 
exhibition?
Kerim KALAFATOĞLU: Although we’ve 
separately worked on each one of our 
solutions in a labour-intensive man-
ner; any project we complete, as well 
as any ARES platform that we build and 
that serves successfully, is an infinite 
source of pride and delight for us. The 
ARES 110 HERCULES fast patrol boats 
we’re constructing for the Qatar Coast 
Guard Command were selected as the 
world’s best patrol boat in 2016. That’s 
why our platforms also tend to stand out 
just with their names. Moreover, the 48 
metres long ARES 150 HERCULES, the 
largest member of the HERCULES fam-
ily that we’re constructing for the Qa-
tar Coast Guard Command, is also set 
to break two important records. First 
of all, this ship will become the largest 
composite hull military ship to have ever 
been built in Turkey. Secondly, with its 

The ARES 150 HERCULES will become the largest composite hull military ship to have ever been built in Turkey.

The 48-metre ARES 150 HERCULES offshore patrol vessel (OPV).
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speed of 37 nautical miles per hour, it 
is likely to become the world’s fast-
est offshore patrol vessel (OPV). We’re 
thinking about highlighting and crown-
ing these achievements with a special 
hand-over ceremony.

MSI TDR: Is there anything you would 
like to add?
Kerim KALAFATOĞLU: I believe that at 
ARES, we’ve brought a new approach to 
the shipbuilding industry. We’re not just 
building ships with the most original de-
signs, but also offer our users a vision. 
After we produce and deliver a product 
and complete our works, we don’t just 
turn our backs and forget about every-
thing. We also stand as guarantors for 
the platforms we produce. We make 
contracts for maintenance and repair. In 
case there is any problem, we intervene 
within 24 hours to ensure it is resolved 
in the shortest time possible. We even 
supply materials to users with which 
we’ve signed maintenance contracts. 
In brief, ARES signifies a problem-free 
ship with a seamless life cycle. Un-
til now we’ve delivered over 100 ships. 

None of them have been returned within 
the scope of their guarantee, or for any 
other reason. Engaging in production to 
meet the country’s needs, and working 
to represent Turkey in the best way pos-
sible around the world, ARES Shipyard 
also stands as a shipbuilder – and per-
haps the only one in the world – capable 
of giving 20-year hull warranty for the 
ships it manufactures. With its young, 
dynamic and inquisitive team, as well 
as its innovative, different and creative 
solutions, ARES continues to build trust 
as it moves forward on the path to be-

coming the rising star of the Turkish and 
global shipbuilding industry.
I also would like to sincerely thank MSI 
TDR for your coverage of ARES, and for 
all the ways in which you’re contributing 
to raising our awareness and knowledge 
of the industry.

On behalf of our readers, we would like 
to thank Kerim Kalafatoğlu, Chairman 
and Executive Director at ARES 
Shipyard, for taking the time to answer 
our questions and providing us with 
valuable information.


